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The second half of 2016 was
dominated by two geopolitical
events: the aftermath of the UK’s
decision to leave the EU and the
election of Donald Trump. Both
resulted in marked changes in key
economic statistics. In the UK, the
fall in the value of Sterling was
the most noticeable economic
consequence of the Brexit
vote while in America, Trump’s
campaign promise to invest in
US infrastructure resulted in an
increase in US bond yields and
long term interest rates and a
strengthening of the US dollar.

KEY FINDINGS

With dire warnings of the consequences of
a leave vote, most business commentators
feared an immediate slowdown in the UK
economy. The initial reaction of markets
and business leaders was to pause for
breath and wait to see how events would
unfold. But after the initial shock, the UK
economy continued its relatively healthy
performance for the rest of the year,
buoyed by robust consumer confidence,
although the lack of clarity over the nature
of the UK’s exit continued to result in
uncertainty for investors.

•

After a difficult 2015 and a modest
recovery in IPO activity in the first half of
the year, the last thing AIM and the capital
markets needed was a further bout of
uncertainty. In the seventh edition of AIM
Insights, its six monthly survey of the AIM
market, the BDO capital markets team
considers the performance of AIM and AIM
listed companies for the six months ended
31 December 2016 against this unique
economic backdrop.
We investigate how AIM has performed
relative to the FTSE All Share. What have
been the trends in the number and size of
AIM listed companies and how successful
have they been in raising equity funds?
Which sectors have been most in demand
and which advisers have been most active?

2016 AND H2 2016: AT A GLANCE

No. of companies
Total market capitalisation
Average market capitalisation

2016

H1 2016

982

1,013

H2 2016
982

£73.1bn

£80.8bn

£71.7bn

£80.8bn

£70m

£82m

£71m

£82m

New admissions

61

64

41

23

IPOs1

33

42

26

16

£5.46bn

£4.77bn

£1.93bn

£2.84bn

Total fundraising
IPO proceeds

£470m

£710m

£548m

£162m

Average IPO proceeds

£14.2m

£16.9m

£21.1m

£10.2m

Further issue proceeds

£4.22bn

£3.67bn

£1.21bn

£2.46bn

£9.5m

£8.4m

£5.7m

£10.8m

Average futher issue proceeds
1

2015
1,044

IPOs in this document are defined as excluding introductions and reverse takeovers (unless otherwise stated)

The total market capitalisation of all
AIM companies increased substantially
from £71.7bn at June 2016 to £80.8bn
at December 2016. As a result average
market cap per company increased over
this period from £71m to £82m, a new
record high for AIM.

•

The decline in AIM company numbers
continued for the fourth successive
half year period. The number of AIM
companies dipped below the 1,000
mark for the first time since 2004 –
a reduction of 31 companies from
1,013 at 30 June 2016 to 982 at 31
December 2016.

•

There were 23 new admissions to AIM
in the second half of 2016, lower than
both the first half (41) and the same
period last year (29).

•

There were 16 IPOs in the second half
of 2016, representing a significant
reduction in activity compared to the
first half (26), which is likely to reflect
the increase in uncertainty following
the Brexit vote.

•

Total proceeds from both new
admissions and further issues in
H2 2016 amounted to £2.84bn, a 47%
increase in the amount raised in the
first half (£1.93bn) but broadly similar
to the amount raised in the same
period last year (£2.69bn).

•

IPO proceeds in the second half of
2016 of £162m were substantially
lower than the first half (£548m).

•

In contrast to IPO proceeds, further
issue proceeds of £2.46bn were higher
than in the first half (£1.21bn) and
H2 2015 (£1.88bn). Despite postBrexit uncertainties, there is clearly
still appetite for investment in the
capital markets, but there was a clear
preference for further investment in
existing listed entities rather than the
perceived higher risks associated with
IPOs.

•

In H2 2016, basic materials (essentially
mining) and oil and gas were the most
active sectors for fundraising with
22% and 19% of total funds raised
respectively.

•

BDO was the No. 1 reporting
accountant on IPOs in 2016 with 11
IPOs, the 6th year in succession it has
occupied the top spot. The most active
nomads over this period were Peel
Hunt and Cantor Fitzgerald with four
IPOs each. The most IPO money was
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MARKET PERFORMANCE:
A STRONG POST-BREXIT RECOVERY ON AIM
raised by Zeus Capital (£140m).
•

•

•

•

In contrast to the first half, when the
AIM 100 declined by 3.4%, the second
half was a very positive period for AIM.
The AIM 100 index increased by 19.6%,
significantly outperforming the FTSE All
Share which only increased by 8.9%.
Over a twelve month period, the
performances of the two indices were
more closely aligned, with the AIM 100
index up 15.6% and the FTSE All Share
up by 12.5%.
It is interesting to note the differences
in the two indices in the second half of
the year, following the Brexit vote at
the end of June. Most commentators
have highlighted how the large
companies that make up the FTSE 100
have performed better than smaller
companies as they tend to derive more
of their income in dollars and therefore
benefit more from the weakening of
Sterling. Although the bounce back
in the FTSE 100 was initially stronger
than for AIM in the days immediately
following vote, the analysis opposite
highlights that small and medium sized
entities have also seen a strong and
steady recovery.
The greater volatility in the AIM market
relative to the wider FTSE indices is
again evident in the five year graph.
Over the five year period, the overall
performance of the AIM 100 and FTSE
All Share indices have been broadly
similar, increasing by 27.7% and 32.5%
respectively. However, the course of
the AIM 100’s journey has been more
erratic, with peaks and troughs evident
in 2012 and 2014 compared to a more
stable performance for the FTSE All
Share.

STOCK MARKET INDICES: H2 2016 (REBASED)
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AIM NUMBERS
CONTINUING REDUCTION BUT RECORD MARKET CAP
•

The second half of 2016 saw a net
reduction of 31 in the number of AIM
companies from 1,013 at June 2016
to 982 at December 2016. This is the
same as the net reduction in H1 2016
of 31 and slightly higher than the same
time last year (H2 2015: 25).

•

The net reduction over the whole of
2016 of 62 is similar to 2015 (60). As a
result, the number of AIM companies
has fallen below the 1,000 mark for the
first time since 2004.

AIM NUMBERS AND AVERAGE MARKET CAP
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•

After a relatively positive performance
in the first half, the number of new
admissions declined in the second half,
probably reflecting the uncertainty
following the EU referendum, at least
initially. There were only 23 new
admissions to AIM in the second half of
2016, 44% down on the number in H1
2016 (41).

•

H2 2016 saw the lowest number of
new admissions for a six month period
since 2009.

•

There were 16 IPOs in the second
half of 2016, a 38% reduction on the
number in the first half of 2015 (26)
but higher than in the same period last
year (H2 2015: 11).

•

Other admissions (such as
introductions and re-admissions)
amounted to 7 in H2 2016, somewhat
lower than in both H1 2016 (15) and H2
2015: 18.

•

The number of leavers reduced from
the high level of 72 seen in H1 2016 to
54 in H2 2016, which is broadly in line
with the average churn over the last
five years.

•

The total market cap of all AIM
companies was £80.8bn at 31
December 2016, a substantial increase
on the total at H1 2016 of £71.7bn. This
is the highest year end total market cap
since 2007.

•

The average market cap per company
increased dramatically from c£70m at
both December 2015 and June 2016 to
£82.3m at December 2016, an increase
of c17%. This is the highest year end
average market cap per company in
AIM’s history.

•

The increase in average market cap per
company is a further indication that
the continuing rationalisation in the
market is improving the overall quality
of the AIM market. This is further
evidenced by the change in distribution
of companies by market value between
June 2016 and December 2016 which
shows a noticeable reduction in the
number of very small companies (ie
less than £5m) and an increase in larger
companies (£50m+).

•

The average market cap for new
admissions declined from £71m at H1
2016 to £64m at H2 2016.
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FUNDING
ROBUST INVESTOR SENTIMENT DESPITE BREXIT UNCERTAINTIES
•

•

•

•

•

•

Total proceeds from both new
admissions and further issues in H2
2016 amounted to £2.84bn, a 47%
increase on the amounts raised in H1
2016 (£1.93bn) due to substantially
higher further issue proceeds. Total
proceeds in H2 2016 were broadly in
line with the same period last year
(H2 2015: £2.69bn).
Given the uncertainties arising from
the decision to leave the EU, it is
perhaps surprising that investment
in the second half of the year was so
much stronger than in the first half.
However there was a clear preference
for investment in existing AIM listed
companies rather than the higher
perceived risk of investing in new
applicants.
Full year total proceeds in 2016
amounted to £4.77bn, 13% down
on the total for 2015 of £5.46bn.
The reduction is principally due to
lower further issue proceeds, as new
admission funding was broadly similar
to last year.

TEN LARGEST NEW ADMISSION FUNDRAISINGS: H2 2016
TYPE OF ADMISSION

SECTOR

£m

Non IPO

Oil & gas

170

IPO

Financial

47

Retail

45

San Leon Energy
Premier Asset Management Group
Tax Systems

•

Non IPO

Creo Medical Group

IPO

Healthcare

22

Autins Group

IPO

Automobile

14

Oxford Biodynamics

IPO

Pharmaceuticals & biotech

13

Dorcaster

IPO

Financial

10

Van Elle

IPO

Construction

10

Loopup Group

IPO

Software

9

Freeagent Holdings

IPO

Software

8

Average IPO fundraising per company in the second half of 2016 was £10.2m. This
is approximately half the average of the previous six months (H1 2016: £21.1m) but
broadly in line with the same period last year (H2 2015: £10.7m).

TEN LARGEST FURTHER ISSUES: H2 2016
SECTOR

£m

Sirius Minerals

Mining

370

GW Pharmaceuticals

Pharmaceuticals & biotech

224

New admission proceeds in the second
half of 2016 amounted to £381m,
substantially lower than the amount
raised in both H1 2016 of £722m and
the same period last year (H2 2015:
£808m).

Globalworth Real Estate Investments

Real estate

175

Secure Income REIT

Real estate

140

New Europe Property Investments

Financial

131

Faroe Petroleum

Oil & gas

74

Hurricane Energy

Oil & gas

66

Full year new admission proceeds
in 2016 were £1.1bn. Although
broadly similar to 2015 (£1.24bn),
it nevertheless represents a further
decline compared to 2014 (£2.6bn).

Avesoro Resources

Mining

62

Providence Resources

Oil & gas

52

Verona Pharma

Pharmaceuticals & biotech

44

IPO proceeds accounted for only
£162m of the new admission proceeds,
with the balance of £219m relating
to reverse takeovers and other
non-IPO admissions. IPO proceeds
are substantially lower than in H1
2016 (£548m), probably reflecting the
uncertainty following the Brexit vote.

•

•

Total proceeds from further issues in
H2 2016 amounted to £2.46bn.
This is approximately double the
amount raised in the first half (H1 2016:
£1.21bn) and 31% higher than the same
period last year (H2 2015: £1.88bn).
H2 2016 proceeds were 52% higher
than the six monthly average proceeds
over the last five years (£1.62bn).
Full year further issue proceeds in 2016
amounted to £3.67bn, a 13% reduction
on such proceeds in 2015 (£4.22bn).

•

228 companies raised money through
secondary issues in H1 2016, higher
than the number in H1 2016 (211) but
broadly similar to the same period last
year (H2 2015: 225).

•

The average further issue fundraising
per company in H2 2016 was £10.8m.
This was double the average in the
previous six month period (H1 2016:
£5.7m) and 29% higher than the same
time last year (H2 2015: £8.4m).
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FUNDING
INVESTORS BACK NATURAL RESOURCES SECTORS
TOTAL NEW AND FURTHER FUNDS RAISED BY SECTOR: H2 2016

Industrials

5%

Other

In H2 2016, basic materials (principally
mining) and oil & gas were the most
active sectors for fundraising with
22% and 19% of total funds raised
respectively.

•

In H1 2016, the most active sectors
were consumer services with 18% of
funds raised (H2 2016: 9%) and other
financial with 13% (H2 2016: 16%). In
the corresponding period in 2015, the
most active sectors were healthcare
(22%) and other financial (19%).

•

The investment profile in H2 2016
represents a significant turn around in
the fortunes of the natural resources
sector which has not featured as
a leading sector for fundraising for
several years due to the downturn first
in the mining sector and more recently
in oil & gas.

•

The basic materials sector includes the
largest further issue of the period by
Sirius Minerals (£370m) and another
top ten further issue by Avesoro
Resources (£62m).

•

Oil & gas includes the largest new
admission proceeds of San Leon
Energy (£170m) and three of the top
ten largest further issues, being Faroe
Petroleum (£74m), Hurricane Energy
(£66m) and Providence Resources
(£52m).

•

H2 2016 saw investment concentrated
largely in four sectors which together
accounted for 72% of total investment.
This is in contrast to the first half of the
year when six sectors accounted for a
similar proportion of total investment.

•

The chart opposite shows that
fundraising activity was subdued in
the first half of 2016 but the second
half was much more active, with
particularly strong months in July
(including GW Pharmaceuticals and
New Europe Property Investments) and
November (which included the large
Sirius Minerals fundraise).
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BDO CAPITAL MARKETS UK

MOST ACTIVE ADVISERS
NOMADS
• The most active nomads on AIM IPOs
in 2016 were Peel Hunt and Cantor
Fitzgerald with four IPOs each.
•

The most successful nomad on AIM
in terms of IPO proceeds in 2016 was
Zeus Capital who raised £140m, closely
followed by Liberum Capital (£135m).
Zeus Capital’s IPOs were Watkins Jones
(£85m), Accrol Group (£43m) and
Oncimunne Holdings (£11m).

IPO1: MOST ACTIVE NOMADS

1

6

REPORTING ACCOUNTANTS
• In the year ended 31 December
2016, BDO was the leading reporting
accountant for IPOs on AIM with 11.
These companies operate across a
range of sectors, being technology
(3), mining, chemicals, food, support
services, media, automobile, retail and
personal goods.
•

If reverse takeovers and other non-IPO
admissions are taken into account,
BDO acted as reporting accountant on
a total of 17 admissions in 2016, nine
more than any other firm.

IPO1: REPORTING ACCOUNTANTS ON AIM

IPOs
No.

Money
Raised £m

2015
No.

2016
No.

Peel Hunt

4

86

Cantor Fitzgerald

4

45

BDO

6

11

KPMG

4

7

Zeus Capital

3

140

Grant Thornton

2

5

Liberum Capital

3

135

Crowe Clark Whitehill

6

4

Cenkos Securities

3

34

PwC

3

3

Panmure Gordon

3

23

Deloitte

3

3

Allenby Capital

3

6

RSM

3

3

Numis Securities

2

74

Ernst & Young

Stifel Nicolaus Europe

2

60

Other

Investec

2

36

Nplus1 Singer

2

18

Shore Capital

2

18

Stockdale Securities

2

8

W H Ireland

2

6

SP Angel

2

4

Others

4

17

43

710

1

IPOs include introductions

2

2

12

5

41

43

40

IN LAST 3 YEARS

£635m
IN LAST 3 YEARS

£2.8bn
IN LAST 3 YEARS

AWARD

AN

WINNING

CORPORATE FINANCE BUSINESS

IPOs include introductions
1. Total AIM IPOs on which BDO was reporting accountant up to
December 2016
2. Total for 40 AIM IPOs on which BDO was reporting accountant
up to December 2016
3. On AIM IPOs for the sixth consecutive year to December 2016
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FOR MORE INFORMATION:

This publication has been carefully prepared, but it has been written in
general terms and should be seen as broad guidance only. The publication
cannot be relied upon to cover specific situations and you should not act,
or refrain from acting, upon the information contained therein without
obtaining specific professional advice. Please contact BDO LLP to discuss
these matters in the context of your particular circumstances. BDO LLP,
its partners, employees and agents do not accept or assume any liability
or duty of care for any loss arising from any action taken or not taken by
anyone in reliance on the information in this publication or for any decision
based on it.
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